ALEXANDER
CHAN

PROFESSIONAL PROFILE
CONTACT
Bristol g%j
+44 (0) 7854142417 & EMPLOYMENT HISTORY
adowechan@gmail com @ Diversified | Associate Project Manager
EDUCATION

Business Studies - 2.1 BA (Hons)

L]
A-LEVELS - Geography (A) [
Sociology (&) | Information Technology (B |
Business Studies (C)

L ]

L ]

GCSEs - 10 GCSEs A-C (2 As, BBs, 2 0)

Harleys Global Ltd | Production Coordinator

SKILLS



ACHIEVEMENTS

IMDUSTRY RECOGMITICN
Winring Coca Colg UK Event Marager of the
year 2078

DEDICATION
Successfully secunng o £300,000 onnwual
account within six maonths af emplopment

FROJECT MANAGEMENT

Cverseeing alf budgetary decsions md
ensunng all film produchions were delivered in
budget in 2027

CREATMITY
Callaborating with independent brands

LIFESTYLE
Ieampeted in rmy first triathion i 2027 and
Ipaking do race o movatihon in 2022,

INTERESTS

PHOTOGRAPHY AND CINEMATOGRAPHY

I enjay colimbormbing with independeant brands in
my spare time fo assist them with saciol medio
combent creatian.

FITHESS

My passion for octiaty ond o physical lifestvle
has fought me essential ife skaills such as
discipling, perseveronce and self-esteem.

EMPLOYMENT HISTORY (cONTINUED)

Freelance | Event Manager
UK Coverage / August 2015 - January 2019

Point of contact and responsible for the onsite delivery of live marketing
campaigns. This included managing logistics, pre-event risk assessments and
commitment towards predefined objectives.

®  Managing a team of brand ambassadars, delegating and empowering
staff.

®  Problem salving crisls resolution, averseeing all stakeholder feedback
and risk management.

®  Creating project schedules and quantitative/qualitative reports based
upon perfarmance and refining best practices.

®  Taking ownership and leading by example, championing a willingness to
wark extended working hours with passion and enthusiasr.

05 Smith | Graduate Sales Executive
South West England / October 2014 - fuly 2075

Invalved B2B bespake solution sales, with a focus on business development and
account management, This included Identifying and creating strang relationships
with key decision makers, establishing key expectations and deliverables
regarding clients' packaging needs,

®  Managing a personal diary schedule, generating leads, arranging client
i-]FJI:,]{_]IWtrT'ui-‘.rH‘j ar'd ri—‘.‘ji—}{ir['h £X :’é-[lﬂ:.;!l i-]’1l.’i MEW F]I.'th:‘nl'li-]l ['JF]:J-.’JH‘LJWI[‘IEE.

®  Creating and presenting business propasals for client contract tenders.
®  Monitoring data and keeping up to date with current market trends and
customer needs.

®  Professionally certified in the following modules: Value Selling', ‘New
Business Development', ‘Negotiating for Profit), Key Account
IManagement' and ‘Presenting for Impact’

MOTION EXPERIENTAL | Account Executive
Bristol / April 2014 - October 2014

Joining MOTION immediately after university, | assisted the senior management,
supporting the team with incoming briefs and developing experiential campaigns
from concept to delivery.

[ ] Liaising with clients and third parties farecasting and olanning camoaien

REFERENCES AVAILABLE UPON REQUEST

®  Critically evaluating and recruiting brand ambassadors to oversee
delivery of live brand campaigns.

®  Establishing procedures and measures to ensure all campaigns were



